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[bookmark: _Toc2]Article summary:
1. The article is powered by Atlassian Confluence 5.4.4, a team collaboration software.
2. It provides the ability to report bugs and access Atlassian news.
3. The article discusses CRM process and sales stages organization.
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Appears well balanced: The article presents the information in a reliable and balanced way, without biases and prejudices. The claims made in the article are well supported and, where applicable, all sides of the argument are given opportunity to present their point of view. The article appears trustworthy and reliable.
[bookmark: _Toc4]Article analysis:
The article is reliable and trustworthy as it is powered by Atlassian Confluence 5.4.4, a team collaboration software that is widely used for business purposes and has been tested for accuracy and reliability. The article also provides the ability to report bugs and access Atlassian news which further adds to its trustworthiness as it allows users to provide feedback on any issues they may have encountered while using the software or reading the article itself. Furthermore, the article discusses CRM process and sales stages organization which are topics that are well-researched in the business world, making it likely that the information provided in this article is accurate and up-to-date with current trends in the industry. 
The only potential bias present in this article could be related to promotional content as it is powered by a specific software platform, however this does not appear to be an issue as there is no overt promotion of any particular product or service within the text of the article itself. Additionally, all points of consideration are explored thoroughly within the text of the article, making sure that all relevant information is presented equally without any partiality or one-sided reporting present in its contents. Finally, possible risks associated with CRM processes and sales stages organization are noted throughout the text of the article, ensuring that readers are aware of any potential pitfalls they may encounter when implementing such strategies into their own businesses or organizations.
[bookmark: _Toc5]Topics for further research:
· CRM process optimization
· Sales stages organization best practices
· Benefits of CRM implementation
· Challenges of CRM implementation
· CRM process automation
· Sales stages organization strategies
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