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[bookmark: _Toc2]Article summary:
1. The article discusses how TSMC was able to gain Apple's trust and replace Samsung as its core chip supplier, leading to a surge in TSMC's stock price.
2. Terry Gou, the founder of Foxconn, suggested that Apple and TSMC should negotiate and his suggestion was taken up by Apple executives.
3. To build trust with Apple, TSMC implemented various IP protection protocols such as confidentiality agreements with employees, customers and suppliers, firewalls between production sites in Taiwan, and metal strips on printouts to prevent theft.
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May be slightly imbalanced: The article presents the information in a generally reliable way, but there are minor points of consideration that could be explored further or claims that are not fully backed by appropriate evidence. Some perspectives may also be omitted, and you are encouraged to use the research topics section to explore the topic further.
[bookmark: _Toc4]Article analysis:
The article is generally reliable and trustworthy in its reporting of the events surrounding the partnership between Apple and TSMC. The article provides a detailed account of how the two companies were able to build trust with each other over time through negotiations and implementation of various security protocols. The article also provides evidence for its claims by citing Richard Thurston, former general counsel at TSMC, who was involved in the negotiations between the two companies. 
However, there are some potential biases present in the article which could be explored further. For example, it is not clear whether any counterarguments or opposing views were considered when discussing how TSMC was able to gain Apple's trust. Additionally, there is no mention of any possible risks associated with this partnership which could have been explored further. Furthermore, while the article does provide evidence for its claims by citing Richard Thurston's involvement in the negotiations between Apple and TSMC, it does not provide any evidence from other sources or perspectives which could have provided a more balanced view on the topic.
[bookmark: _Toc5]Topics for further research:
· Apple and TSMC partnership risks
· Apple and TSMC partnership negotiations
· Counterarguments to Apple and TSMC partnership
· Perspectives on Apple and TSMC partnership
· Security protocols in Apple and TSMC partnership
· Benefits of Apple and TSMC partnership
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